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AHHOTAUA

CraTesi pacKpblBaeT aKTYaJIbHYIO [UIsI JJIGKTPOHHOH KOMMEPIHMH TEeMY MOCTPOCHHUS
ABTOMATUYECKOM BOPOHKM Mmpojax. [ns wuHTEepHeT-MarasuHa KpailHe Ba)KHO YIIpaBJICHHE
MepexoJaMy TMOCETUTENSL CalTa M €ro akTUBHOCTAMHM Ha CaWTe. YEep:KHBaTb HHTEpPEC Ha
MPOTSKEHUH HEHYJIEBOI'O0 MHTEpBaia BpEMEHU HETpUBHAJIbHAS 33/1a4a /Uil COBPEMEHHOI0 Ou3Heca.
VYrpaBieHue MOBEJACHUWEM KIMEHTa Ha caifite Oonee crmoxHbIM mporecc. OIHUM M3 BapHaHTOB
TaKOTO YIpaBJICHUS SBISETCS BOPOHKA MpoaaK. BaxHO, 4TOOBI MOCETUTENh MHTEPHET-Mara3uHa
NpeBpaTWiICs B KIMEHTA M COBEPIIAT IOBTOPHBIC TOKYNMKHM HA JUIMTEILHOM WHTEpBaje
B3aUMOJICHCTBUS. B cTaThe pacCMOTPEH KEHC HACTPOMKH BOPOHKH MPOJIAXK JIJII UHTEPHET-Mara3nHa
ciopThBHOW 00yBH. Ha jaeMOHCTpallMOHHOM BapuaHTe HHTepHeT-MarazuHa «Fit4Sporty,
CO3/IaHHOM Ha JIOKaJIbHOM X0cTe Xampp ¢ ucrois3oBanrneM CMS (Content Management System —
cucTema yrpapieHUs: KoHTeHToM) Magento paspaboTaHa BOpOHKa IPOJaX CIIOPTHBHOW OOYBH.
[ToctpoeHne BOpPOHKM TIpojax cBs3aHo ¢ OusHec-mporieccaMu CRM-cuctembr  (Customer
Relationship Management) s ycraHOBIEHHMs B3aWMOOTHOUICHWH C KIMEHTAMH C IIEJIBIO
pacmMpeHusl KIMEHTCKON 0a3bl M yBeJNHWYeHHs cpefHero yeka. Ha kaxaom sTame mocTpoeHus
BOPOHKH TMPOJaXX pPAacCMaTPUBAIOTCS TOBAapbl W3 aCCOPTHMEHTA HMHTEPHET-Mara3uHa, KOTOpbIC
MOraM Obl BBICTYNAaTh TPUITEPAMU JAIbHEHWIIUX KOHTAKTOB C MarasyHoM U T'€HEepUpOBaTh
MOBTOPHBIE TOKYIKH. ['paMOTHO HAacTpOeHHas BOPOHKAa MPOJaX Mo3BoJsAeT yBenuuutsh CLV
(Customer Lifetime Value) — noxu3HeHHYO [IEHHOCTh KiIMeHTa. [101X0/1bI K TOCTPOCHHUIO BOPOHKH
MEHSIOTCSI CO BPEMEHEM, TaK KaK 4acTO MCIOJIb3yeMbIe MPUEMBI IPUTITYIIAIOT BOCHIPUAMYHBOCTD K
UX BO3JICUCTBUIO Y KIUEHTOB. [loaTomy mr06ast Xopolasi TEXHOJIOTHS HYKIAeTCsl B IEPUOANYECKOMN
WHBEHTApHU3aIlUU, MPOBEpKe ee d(PPEKTHUBHOCTU C HCIOIB30BAHUEM COOTBETCTBYIOIIUX METPHK.
Hanpumep, B kauecTBe METPUKH MOKHO MCTIOJIH30BaTh YMCIO KIMEHTOB Ha Ka)JIOM 3Tare BOPOHKU
Ha OTpEeIeICHHOM UHTepBasie (MECAIl, HeJeIsl, ICHb).

KiroueBble ci10Ba: BOPOHKA MPOJaX, HHTEPHET-MArasuH, 3JCKTPOHHAS KOMMEPIUS, JIU-
Mar”ur, tripwire, mum

Beenenne

B Hamie Bpemsi O6u3Hec BceMu cuiiaMu OOpeTcsi 3a KJIMEHTA, KOHKYPEHIIHS PacTeT ¢ KaxIbIM
JHEM, a KOMIIAHUHM CTaparoTCsl BHEAPSATH HOBBIE MHCTPYMEHTHI JUIS TOBBIIMIEHUS CPEAHETO YEKa,
BOBJICUEHHOCTH, JOAJIBHOCTH CBOMX KJIIMEHTOB, M, KOHEYHO, BCE 3TO paJyd OCHOBHOM LieNu 0001
KOMMEpYECKOM OpraHu3allud — TOJdy4deHus npuObuid. OJIHUM M3  caMbIX MOMYJSPHBIX
CJIOBOCOYETAaHMIM B 00JIACTH MOCTPOEHHUS Mpojaax crano «BopoHka mponax». Yxe CylecTBYeT
Takoe TMOHSTHE, KaK «aBTOBOPOHKA IMPOJak». ABTOBOPOHKM MpPOJAaX CTPEMHUTEIbHO HAOWpParoT
MOMYJISIPHOCTh, TaK KaK HE TPEeOYIOT OOJBIIOTO YHCIIa MEHEIKEPOB U PECYPCOB, TaKyI0 BOPOHKY
MOJKET IMOCTPOUTh OJUH YEJIOBEK U MOJy4aTh NPUIMYHYIO MPHUOBLIb, MUMes HEOOJBIIOW MITaT
COTPYJHHUKOB.



Knaccuueckast BOpoHKa NMpoJak — 3TO, MPEXIE BCEro, IIarv, KOTOpble MPOXOIUT KIUEHT
(MOTEHIMANIBHBIN) OT MEPBOr0 3HAKOMCTBA C KOMIIAHMEHN 10 MOKYNKU. OTH LIaru HOATAJIKUBAIOT
YeJI0BEeKa K IOKYNKe Yy KOMIIAaHUH, a HE y €€ KOHKYpeHTOB. IIpu nmpaBuIIbHOM IOCTPOEHUU TaKOH
BOPOHKH, TapaHTHPOBAH CTAOWJIBHBIN NPUTOK HOBBIX KIMEHTOB M YBEIHYEHHE O00BEMa IMPOJax
komnanuu [1, 2]. OxgHako BOpOHKA, JOMOJHEHHAS aHAJIMTHKOM, IMO3BOJISICT OOHAPYXUTH Clalbie
mecta u nepedopmarupoBare ux. Ciaaboe MECTO — 3TO HENPABWIBHO IOAOOPAaHHBIE CBSA3KU
TOBAPOB, KOTOPbIE HEKAYECTBEHHO IMPOJBUIAIOT KJIMEHTAa MO0 BOPOHKE IPOJAX, BO3MOXKHO, 3TO
HEOYEBH/IHBIC TIOJIE3HOCTH MPEUIOKEHHBIX KOMOWHAIMIA TOBAPOB WIIM MPOITYIIEHHBIE IIaTrH.

OcHoBHas YacTh

[TocTpoeHre BOPOHKM MpPOJAX PAacCCMOTPUM Ha NPUMEpPEe HMHTEPHET-Mara3uHa CIOPTUBHON
o0yBu «Fit4Sport» (puc. 1). JleMOHCTpalMOHHBIA HHTEPHET-Mara3uH CO37aH Ha JIOKAJIbHOM
XOCTUHIE Xampp B LENsAX HOJTYYCHHS NMPAKTUYECKUX HABBIKOB HACTPOMKH BOPOHKH MPOJAX.
Wnrtepuer-marazun «Fit4Sporty mpennaraer KiueHTaM MNpOpecCHOHAIBHYIO O0YBb ISl 3aHSATHN
CIIOPTOM, B YaCTHOCTH OackeT0osoM, Gpyr6oaom u BoseiibonoM. Takke B HHTEpHET-Mara3uHe ecTh
pasaen lifestyle — sto 00yBb a1 aKTHMBHOIO OT/AbIXA. YHHUKAIBHOE MPEIOKECHHE MarasuHa
«Fit4Sporty - mpodeccuonanpHas 0OyBb Ui 3aHSATHH OIPEICICHHBIM BHAOM CIIOPTa H
KayecTBEHHAs MOJIEP)KKa BHIOOpA KIIMEHTA 32 CYET BBISIBICHUS €ro MOTPEOHOCTEH W IpaMOTHBIX
pexoMeHAauui npoaaBLoB. HezaBUCMMO OT ypOBHSI CHOPTUBHOW MOJATOTOBKH MOCETHTENb MOXKET
noao0paTh CrHEeNHaIM3UPOBaHHYI0 O0YBb, KOTOpas NpeaHa3HaueHa Ui 3aHATHH KOHKPETHBIM
BuAOM cropta. Takke mpeicTaBieHa JIMHEWKa OOyBM Uil aKTHBHOTO OTIbIXa, OJIHAKO, 93Ta
KaTeropusi CKOpee JOTOIIHAET OCHOBHOE HAIlpaBJICHHE Mara3nHa.
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Puc 1. JleMoHCTpanMOHHBIN Mara3uH Ha JOKaJbHOM XocTe (03 peaqbHBIX POJAK)

OOcnyxuBaHWe B  WHTCpHET-MarasuHe HAUYMHACTCI C  TPUBJICYCHHS  BHUMAHUSA
NOTEHIMAJIBHOIO Mokymnartesns. KoOHKypeHIuss B CerMeHTe CHOPTUBHOW OOYBM BBICOKAs, MOATOMY
TpaaUIMOHHBIE CIIOCOOBI MHTEPHET-PEKIaMbl OYAYT JOPOTO CTOUTH, IIeHa KinKa B SHnekc.Jupext
Oyzner o4yeHb BBICOKOW. B0O3MOXXKHO, TpaIuIMOHHBIE KaHajbl MPUBJIEYEHHUS OYAYyT ChelaTh BCIO
pUOBLIb C MIPUBJICYEHHBIX 10 HUM KJIMEHTOB WM JIaXKe YBOJUTh OM3Hec B MUHyc. Camblil BEpXHUN
YPOBEHb BOPOHKH IPOAAXK [T03BOJISAET MOJYYUTh BHUMAHUE MIOTEHLIMAIBHBIX KIMEHTOB IIPU rOpas3 1o
MEHBIIUX 3aTpaTax. ITO JIUA-MATHUT — Ta BEIllb, KOTOpas MO3BOJSET OOMEHSTD MPEIOCTABICHHYIO



MOJIE3HOCTh Ha KOHTAKTHYIO HH(POPMALIMIO O IIOCETUTEIIE CaifTa.

Jns «Fit4Sporty MarHuTOM MOXKET BBICTYNATh aKTyalbHBIA CHUCOK CHOPTUBHBIX CEKLUI B
ropoze. lleneBast ayauropusi Mara3uHa CHOPTUBHOW OOYBU C OOJIBLIONH BEPOSATHOCTBIO HILET B
MIOUCKE aKTyaJbHbIC CIIOPTUBHBIC CEKIIUH U KPYXKKHU B [IeH3e, mpu 3TOM MHOTHE CalThI ¢ TOJOOHON
uH(popManyei 1aBHO He OOHOBJISUIUCh, KOHKPETHBIX CIIMCKOB C KOHTAKTaMH HET, & TYT MbI pelliaeM
3Ty mpobnemy. [loceTuTens NEPEeXOAUT HA CAaWT HAIIETO Mara3MHa, YTOOBI MONYyYUTH (aili co
BCEMH JICHCTBYIOIMMH CEKLUSAMHU Iopojia U KOHTaKTaMM AJI CBsI3H, a IJIaBHOE OecIulaTHO. DTO
MO3BOJIUT TPUBJICYb 3aWHTEPECOBAHHBIX CIIOPTOM TOCeTUTENeH Ha caiit «FitdSport», a Taxke
CO3/1aTh MEPBOE OJArONPHATHOE BleUaTieHHe 00 MHTEpHET-Mara3uHe W noiy4duth Juasl (leads —
KOHTAaKThI ITOCETUTENCH B 0OMEH Ha MOJIE3HOCTH).

IIpu c6ope mHPOpMaLUU O CEKUUAX U KpyXKaxX B IleH3e MOXXHO YCTaHOBUTH MAPTHEPCKHUE
OTHOILIEHUSI C BiaJeibllaMH, TPEHEPAaMU U JAPYTUMHU COTPYIHUKAMU CIOPTHBHBIX OpraHu3aluil.
«Fit4Sporty roroB moMorate ¢ BBIOOpDOM OJIDKaWIed CEKIUU HYXHOTO HarpaBICHUS
NOTCHIUAIBHBIM KJIMEHTaM B OOMEH Ha PEKOMEHIAIMU 00yBU M3 UHTEpHET-MarazuHa «Fit4Sport»
TpEeHEepaMHU CEeKLUH. DTO JOMOJHUTEIbHBIMN HCTOYHUK TpaduKa, KOTOPbII HE CBS3aH C I€HE)KHBIMU
pacxomamu. TpeHepsl He mpoaaroT o0yBb, «FIt4Sport» He BeeT CIOPTHBHBIX TPEHUPOBOK, MPU
3TOM LieJieBasl ayIuTOpHUs STHX MNPEAJIOKEHUH CYIIECTBEHHO IepecekaeTcs M Ou3Hec-MoJelb
B3aMMHBIX PEKOMEH/IALINN BbIT0IHa 00€UM CTOPOHAM.

Cnepyrommii mar B BOPOHKE — HHTEPEC, HAaM HYXXHO BBbI3BaTh HMHTEPEC IIOCETUTEN K
NPOJIYKIUH, a KeJaTeJbHO WHUIMUPOBATH TEPBBIH ONBIT B3aumMoneicTBus ¢ «Fit4Sporty. Tyt
nosiisieTcss  TpunBaip (tripwire) — 9TO mpeanokeHHe, KOTOpPOE MpeBpalaeT MOCETUTES,
OCTaBUBILEr0 Mara3uHy CBOM KOHTAaKThl, B KIIMEHTA. DTO MPOAYKT C HU3KUM MOPOrOM NPHUHATHS
pelleHuss O IMOKyNKe. OTO WMIIYJIbCUBHAas IOKYIKa IIpUBJEKAaTeIbHAsl CBOEH OYEBUAHOMN
M0JIE3HOCTHIO U HEBBICOKOM IICHOMW. TrIPWIre He MpUHECET MPUOBLTH, pa3Be YTO OKYITHUT 3aTpaThl HA
TpaduK, HO ¥ HE B 3TOM ero 3aj1a4a. B «Fit4Sport» takumu npoaykramu OyayT BBICTYIIATh: MELIOK
U1t 00YBU M HOCKU. ECTh OJIMH BaKHBIN HIOAHC, €CIU MPOJaBaTh OOBIUHBIM MENIOK JJ1si O0yBU U
HOCKH, (P EKT MOATAIKUBAHUSA K IMOKYIKE OCHOBHOI'O TOBapa (KPOCCOBOK) OyneT ciadbIM, JUis
yBenuueHUs: d()PEeKTUBHOCTH Halled BOPOHKH, MIpeJjiaraéM MeHIOK i O0yBH W HOCKH IIO
MUHHMMAJIBHON IIeHEe M JKelaTelbHO HaOopoM, a Jaiblle caMa (UIIKa — 3TH TOBApHI MO IBETY
COYETAIOTCS C KPOCCOBKAMHU M3 MHTEPHET-MarasuHa, KpoMe TOro Ha Melnke jorotun «Fit4Sport»
(pucyHok 2). Takoe pelieHHEe MO3BOJSET HAlIOMMHATH KIMEHTY O Mara3uHe M O KpOCCOBKaXx,
KOTOpBIE TaK 3J0POBO COYETAINCh Obl C HOCKAMM WJIM MEIIKOM JJ1s1 00yBH. JIoroTun Ha Memike AJist
o0yBU (MJIM Ha BepXHEH 4acTH HOCKOB) — OTJMYHAS pekiiama marazuHa. Ha BOmpochl 3HAKOMBIX
BJIaJIENIel] Hallero tripwire, ckaxeT HECKOJIBKO CIIOB O Mara3WHe W 3aIllyCTUTCs capadaHHOe pajno,
KOTOpOE SIBJISETCS HEMJIOXMM HCTOYHMKOM Tpaduka, HE CTOAILIEM MarasuHy JIOTOJIHUTEIBHBIX
3arpar.
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Puc 2. Memku 11 00yBU M KPOCCOBKH C ITOXO0XEH packpackoit

KnmeHt nerko paccraiicsi JeHbraMu (caMoe ICUXOJIOTHYECKH TSKEIIOe JICHCTBHE LTS JIF0OOTO
HCHOBeKa) U IMOJIYUHWJI XOpOIIHEe NPOAYKTHI 11O HU3KOU HOCHEC, TaK MbI IaJIi EMY HECHHOCTb BO MHOI'O
pa3 MPEeBBIIAIOIIYIO IIEHY — 3TO caMOe BaKHOE. MBI 3aIllyCTHIIM HAIlly BOPOHKY. Terneps KIIMEHTHI,
KynuBIme tripwire, moj BIMSHUEM BPEMEHHU M HAIIMX TOBApOB OYAYT MOTUXOHBKY IPEBpAILATHCS
B TIOKyTaTeJIeii OCHOBHOTO TPOJIyKTa Mara3uHa — CIOPTHBHOM 0OYBH.

Ha sTom 3Tane BOpOHKM NPHUILIO BpeMs YBEIUYECHHUS CPEAHETO 4eKa. TyT BCTYNAIOT B UIPY
JOTOJTHUTEJIbHBIE M TIEPEKPECTHBIE MPOAaXH. JlomonmHuTenbHbIe mpogaku B «Fit4Sporty Oymem



JIeNIaTh C TOMOIIBIO COMYTCTBYIOIIMX TOBApOB - 3TO TOBAPhI, KOTOPHIC MOKYIATENb HCIOIb3YeT
BMECTE C YK€ KYIUICHHBIM; OHU TIOMOTAIOT IOJIb30BAThCS OCHOBHBIM TOBapOM, JOMOJHSIOT ero. K
puUMeEpy, K yKe MPUOOPETESHHBIM CHOPTUBHBIM KPOCCOBKaM, MOYeMy Obl HE JIOKYIUTH XOpPOIINE
AHATOMUYECKUE CTEIBKU [0 CHIKCHHOW IICHE WMEHHO Il 3TUX KpoccoBok? Tak paboraror
MIPOIaYKK COMYTCTBYIOIIMX TOBApPOB, 3a0/IHO TIOBBINIAS CPEIHMIA YeK. B TecToBOM Bepcun MarasuHa
«Fit4Sporty B kadecTBE COMYTCTBYIOIIMX TOBapOB IS KPOCCOBOK TIPEJIAralOTCs CTEIbKH K
Ka)IOMy BHJIY KPOCCOBOK (pHc. 3).

Puc. 3. AnaToMHUYEeCKHE CTENBKU B LIBET KPOCCOBOK

MOXHO NpUAyMaTh MHOKECTBO BapUAaHTOB COIYTCTBYIOIIUX TOBApPOB, HO BCE OHU 3aBS3aHbI
Ha pacHIUpPEHHE AacCOPTHMEHTA: CIOPTUBHBIM KOCTIOM, KOTOPBIH OTJIMYHO COYETAaeTCs C
KpPOCCOBKaMH, (yTOONBHBIA Ms4, KOTOPBIA MOAXOIUT K HOBBIM OyTCam, HIOPTHI U CIICHUAIBHBIC
HOCKH, KOTOPBIE KITACCHO CMOTPSATCSI C HOBOW CHOPTUBHOM O0YBBIO, U TaK 0 OECKOHEYHOCTH. DTO
paboTaeT, Tak KaK KJIMEHT IMOKYIMAaeT yXe M0 MHEPIMH, OH OTIall JCHBIH 33 OCHOBHOW INPOIYKT,
MOATOMY IICUXOJIOTMYECKH TOTOB JJOKYIIUTH YTO-TO €IIe K HEMY, SMOLIMH B IIPOJja’kax — 3TO BCE.

ComyTcTByIOIIKE TOBAaphl YBEIHYMBAIOT CPEIHUM UYEK MarasmHa, HO 3THUM BO3MOXXHOCTHU
BOPOHKH Tpojiax He ucuepnanbl. Jonpoxaxu win upsell (B opurunane) — 310 mpogaxu TOBapoB
WIA YCIYT, KOTOpbIE CTOST MUHHMAJbHBIX JEHET /JIs BJIAJENbLEB Mara3uHa, HO C OTPOMHOMU
Map KUHAJIBHOCTBIO peain3yeMble KIMEeHTaM. 1O ecTh TOBapbl, KOTOPBIE B 3aKyNKE CTOST OYECHb
JICIICBO, HO MPOAABaTh UX MOXKHO C KoJOccaibHOW HareHkou. Upsellbl mo3BomisioT cymiecTBeHHO
YBEJIMYHUTH MPUOBUIH C OJHOW CHETKU. B MHTEpHET-Mara3uHe KIMEHT MEPEeXOAUT B KOP3UHY JUIS
OILIaThl TOBapa, y’Ke COOMpaeTCs OIUIATHTh, U MPSIMO B KOP3WHE TOSBISIFOTCS TOBapHBIE OJOKU C
Pa3HBIMU TOJIE3HBIMU Menodamu. K mpuMepy, Memok ais mepeHOCKH 00yBH (B IIBET KPOCCOBOK),
HMIHYPKU (MOKHO KOHTPACTHBIC), OCBEXKUTEIU JJIsi 00YBH, KOTOPBIE MOXKHO 3aKHHYTh B CYMKY,
OJTHO3HAYHO TMOJIe3HbIE BeIM. B 1Ipyrux MarasmHax BO3MOXKHO OTO CTOUT JEHIeBIE, HO
JIOTIOJTHUTEIIbHBIE 3aTpaThl BPEMEHH Ha TOUCK CYIIECTBEHHO IPEBOCXOAAT pPA3HHIY B IICHE,
KOTOPYIO HY)XHO IUIaTUTh KIMEHTY. BO3MOXXHO, IIHYpKM TA€-TO CTOST JelleBie, HO Kak TyJa
no0patkesi, OyAyT JIM IIHYPKHA HYXXHOTO I[BETa M MHOXKECTBO JIPYTHX 3aTPyJHEHHH MOOYXKIAIOT
KJIMEHTA 3aIUIaTUTh HECKOJIBKO OOJIbILIE MPSIMO Ceifuac U pelmTh 3Ty podiIemMy cpasy.

[MoBropubie mpomaxu Biustor Ha CLV (Customer Lifetime Value) — mnoxusHeHHYyrO
LIEHHOCTh KJIMEHTAa, TaK BBICTPAWUBAIOTCS JOJTOCPOYHBIC OTHOLIEHMS C KIMEHTaMM, a MarasuHy
o0ecrieuynBaeTcsl MOCTOSTHHBIA 000pOT. [IporpamMmel JTOSITEHOCTH (BO MHOTHX CITydasx 3aBsi3aHHBIC
Ha JMCKOHTHBIE KapThl Mara3uHa) MO3BOJIIOT CTUMYJIHMPOBATh KIMEHTAa BO3BpalllaThbCs CHOBA U
cHOBa. HekoTophle KOMITAHWHU TPEBPAIIAIOT 3TO B yBJIEKATEIbHBIE UTPHI, B OCHOBHOM 3TO PabOTaeT
TaK — 4eM OOJIbIlIe ThI MOKYTAEIIb, TEM OOJblIe y TeOsI MpUBMIETHA B Oy1ylieM, BKI04as 0COOBIN
CTaTyC KapThl, CKUJKH HEJOCTYITHBIC TPYTUM U TpouYre OOHYCHL. 3/1eCh KOMITAHWU ICHCTBYIOT,
UCXO0/14 U3 CBOEH (paHTa3UU, TPEHOB U MICUXOJIOTUU TOKYyIaTeNeH.

Jus  «Fit4Sport» Tak sxe pa3paboTaHa mporpaMma JIOsUTbHOCTH. KapTy KimeHTa MOYKHO
MOJIYYHUTh TOJBKO MOCJIE PErucTpaluy B Mara3use. Jlajgee Bce KJIMEHTHI JesATCs Ha TPU KaTeropuu,



JUTSL KaXKA0W MBI IpUayMaiy 3a0aBHOE Ha3BaHUE C YIIOPOM Ha UrpoByio ¢opmy. [lepBas kareropus
— «B 3amace», 3T0 KIIMEHTBI, KOTOPBIE TOJBKO HAYAIU TOKYyNaTh y «Fit4Sporty u caenanu mokynok
Ha oburyro cymmy Mesbine 20.000 pyOieid, ©M TOCTYITHBI HEOONbIINE CKUIKHA M HAKOMUTEIbHAs
cucreMa OoHycoB. Bropas xateropusi KIMEHTOB — «JII0OUTENbY», 3TO KIMEHT, KOTOPBIA Kyl y
«Fit4Sport» nHa cymmy 6omee 20.000 mo 50.000 pybieii, eMy TOCTYITHO TOpa3ao OOJbIINE CKUIOK U
akuui U Kpacupas cepeOpsiHas kapta. [locnennss rpymnna KIMeHToB — «YeMInoH cropTay, 3To Te,
KTO Kymmia ToBapoB «Fit4Sporty 6omee yem Ha 50.000 3a Bce BpeMs, JUIst 3TOM TPYIIIBI JOCTYITHBI
[EpPCOHAIbHbBIE TPEUIOKEHUS, CKUIKHU 0 50 MPOLIEHTOB HAa BCE TOBApPbI, TAKXKE IMPE/3aKa3 HOBBIX
MojJieNiell KPOCCOBOK [0 TOSIBIIGHHS HUX Ha pBIHKE, IUIIOC 30JI0Tasg KapTa ¢ aBTorpadamu
CHIOPTCMEHOB. be3yclloBHO, 70 peallbHBIX NpPOJaX HEM3BECTHO, HACKOIBKO 3((HEeKTUBHO 3Ta
cuctema OyzaeT paboTaTh, U IOMOJHATh U KOPPEKTUPOBATH €€ HY>KHO OYJIEeT B MpoIiecce, OMUpasich
Ha aHanuTUKy. HO y4uThIBas MCHUXOJIOTHIO JIOAEH, 3TO OJAHO3HAYHO OYAET CTUMYJIHUPOBATh UX
MOKYIAaTh 0OJIbIIIe, YTOOBI MEPENUTH B KATETOPUIO MOBBIIIE, KTO XOUYET ObITh MOCTOSIHHO «B 3amacey»?

Ectp eme oauH mpuem, KOTOPHIA MOMOKET HaM BO3BpallaTh KIMEHTOB 3a TMOBTOPHBIMU
nokymnkamu. [lociie mOKyNmKy KpOCCOBOK B MOAAPOK KIMEHTY Ipeaiiaraetca (pupMeHHbIH Opesok ¢
JIOTOTHIIOM, 3TO Oy/IeT MaJieHbKasi KOMHUsI KPOCCOBKA, KOTOPBI MpUoOpen y Hac KiueHT (puc. 4).
CobpaB 5 Takux CyBEHHMPOB HAIIETO Mara3WHa, MO>XKHO BBIOpaTh JFOOBIE KPOCCOBKH Ha BHIOOD —
OecrlaTHO. JTO TakkKe OAMH U3 DJJEMEHTOB MOBBILICHUS JIOSUIBHOCTH M MOCTPOCHUS
B3aMMOOTHOUIEHUH C KJIMEHTaMU. DTUM UM 3aMbIKAa€TCs Hallla BOPOHKA MPOJAXK.

Puc. 4. Bpenku B BUje KpOCCOBKA M3 TECTOBOTO Mara3uHa

JIrobass BOpOHKAa HE HMMEET CMBICIA, KaK M BCE METOAbl, KOTOPbIE paccMaTpUBAIUCH 0Oe3
ONpElEeNCHUsl LEIeBOM ayauTOpud. [JaBHBIM BONPOC, KOTOPBIM HAAO 3a4aTh IEpel CTapTOM
100010 MpoekTa — KoMy OyzneM npogaBats? HyKHO 4ETKO OTAEIUTH CBOIO LIEIEBYIO ayJUTOPHIO —
T€X, KTO 3aMHTEPECOBAaH B BAIIEM IMPOAYKTE, KTO MOKET IOTEHLMAJIbHO Yy Bac Kynurtb. Jlus
KOKIOrO0 CErMEHTa LEJNEBOH ayJUTOPUU HYXHO COCTaBUTb IIOPTPET THUIMYHOIO KJIMEHTa C
opoOHOM JeTanu3aleil NpUBbIYEK, BKYCOB M T.I. M B COOTBETCTBUU C BbISBICHHBIMU
IPEINOYTEHUSIMU HACTpauBaThb BOPOHKY NpPOJaXX HE Ha BCEX IMOTEHUUAIBHBIX MOTpeOuTenei
IPOAYKTa, @ HA KAXIAYI0 KAaTerOpUI0 OTAEIbHO. TOJBKO TOrJa MOKHO COCTaBUTH IIPOJAOILIUE
MPEIIOKEHUS I KaXKI0M KaTETOPHH, YYECTb BCE CTPAaxd M MOXKEJIAHMA, CHAENATh NPOAAOIINN
CalT, TEM CaMbIM YBEIUYHUTH dPPEKTHBHOCTh OM3HECA U OCTABUTH KOHKYPEHTOB JAJIEKO TT03a]TH.

3akjaouenne

B »aToli cTraThe MBI MOCTapajNCh PACKPBITh AKTYAIbHYIO TEMY KIACCHUYECKON «BOPOHKHU
MPOJIak» CO BCEMHU €€ 3TalaMd Ha MPUMEpe TECTOBOIO0 MHTEPHET-Mara3uHa CIOPTHBHOW OOYBHU
Fit4Sport. Cramo MOHATHO, YTO MOCTPOUTH PAOOTAMOIIYI0 BOPOHKY MAaJl0, BAYKHO €IlE BECTH
HOCTO?[HHy}O aHaJ'II/ITI/IKy, HNCITIOJIL30BATH pa3HBIC MeTpI/IKI/I, OTCJIC)KUBATH ITOBCACHUC HOKyrIaTeJ'ISI Ha
BCEX JTanax BOPOHKHU U MOCTOSHHO WX YCUJIMBaTh. Torna Ou3Hec MPUHOCUT CTa0MIbHYIO TPHOBLIb,
a TIOKyIaTeJId OCTAIOTCS JIOSUTHHBI SIIe TOJTHE TOJTBI.
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Annotation

The article reveals the topic of e-commerce construction of an automatic sales funnel. It is
extremely important for the online store to manage the visitor's transitions and activities on the site.
To retain interest over a non-zero time interval is a non-trivial task for modern business. Managing
client behavior on the site is a more complex process. One of the options for such management is
the sales funnel. It is important that the visitor of the online store turns into a customer and makes
repeated purchases on a long interval of interaction. The article deals with the configuration case of
the sales funnel for the online store of sports shoes. On the demo version of the online store
"Fit4Sport", created on the local host xampp using CMS (Content Management System - content
management system) Magento developed a funnel for sales of sports shoes. The construction of the
sales funnel is connected with the business processes of the CRM-system (Customer Relationship
Management) for establishing relationships with customers in order to expand the client base and
increase the average check. At each stage of building the sales funnel, products from the online
store range are considered that could trigger further contacts with the store and generate repeat
purchases. A competently tuned sales funnel allows you to increase the CLV (Customer Lifetime
Value) - the lifetime value of the customer. Approaches to building funnels vary with time, as often
used techniques muffle the susceptibility to their impact on customers. Therefore, any good
technology needs periodic inventory, checking its effectiveness using appropriate metrics. For
example, as a metric, you can use the number of clients at each funnel stage at a certain interval
(month, week, day).
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